Handing out the slips
One person hands out the slips of paper  (purchased from marketing materials).   They smile and say. 
“This is for you; if you hand it to one of the people on our stand you could win £10,000 cash or a free car”  
It is important to assume that they will take a slip of paper from you, don’t ask them whether they would like one or start trying to get them to fill in a win a mini form or sell them anything there and then as this isn’t fair to the others on the stand (Leave your clipboard at the stand!). If you can have a laugh with them without hassling them they are more then likely to come back to you when they pass your stand.  
People will then come back with the slips and ask, “How do I enter?”  
When they come over to enter the competition

How do I enter?
I just need your name, telephone number and postcode and there are two quick optional questions. 
Take down their details on the form.  Put them on the bottom right hand corner not the main part of the form.  When you’ve got their info say -
Are you happy to answer my two optional questions?  Great.

If you knew that there was a way of reducing your household expenditure by 25% or more would you be curious to know what it was about?

Are you interested in making more money?

If they say ‘no’ let them go. (with a business card)

If yes say “Great have you got 30 seconds for me to quickly show you what it’s about?.  
Explaining what we do and getting an appointment

We are a company called The Utility Warehouse Discount Club.   I’m guessing you haven’t heard of them before? Most people will say no.
That’s great.  They’re actually a major Plc. company based in London, and have been around for 20 years now but the reason most people haven’t heard of them is because they don’t waste a penny on marketing or advertising, it’s all done through talking to people.

Show guarantee page

So, What they do is they guarantee to save you money on your telephone, broadband, gas, electricity and mobile phone and if for any reason they don’t, they double the difference.  (Point to that page of the presenter - Show people the word guaranteed as you speak and double the difference)

It’s not just us saying how good we are.  Have you heard of the Which? magazine?   Show the Which? magazine page from folder.   For the past 8 years, every time they’ve done a survey on any of our services,  we’ve come top not just for price but for customer service too.    
But it gets better than that.    Show Cash back partners page because when our customers shop at these shops between 3 and 7% of what they’ve just spent actually comes off their utility bills each month.  So for example if you spend £100 in M&S, £5 would come off maybe your mobile or your broadband bill.  

Also (show LED page).  What we do is we come round in a little van and replace all of your lightbulbs, completely free with the latest LED bulbs.  This is worth between £300 and £600 pounds to you and will reduce your energy bill by about 15% and they are guaranteed for life so you’ll never need to buy a lightbulb again.   

So all we are doing today, is for THOSE people who want to hear I’m arranging for MYSELF to pop around and see them and explain over a cup of tea, and a biscuit if I’m lucky, how this works.     Is this something you may be interested in?  At this point Zip it! Wait for them to answer!
END OF SCRIPT.
Write app into your diary and onto a biz card for them, explaining that if they get home and can’t do it please call you asap.  Do not tell them that you will be confirming app with them.
ADD THIS BIT IF THEY SAY YES TO MAKING MONEY

And if all of that isn’t enough, if you became a customer and wanted to recommend their services on to your friends and family they can actually pay you a percentage of their bills each month forever.  

Yes –That’s great what’s best for you – I can do daytime, evening or weekends?
No – Ok well take my card and if you do come across anyone who does want to save over 25% per month on their bills perhaps you could pass them my card.   
Objection Handling

If they say “can you ring me”.  Try: - I can do that, but I’m here all day/week and what I’m trying to avoid is having to go home and ring hundreds of people.  So what I’m trying to do today, only if it’s ok with you, is to pencil people into my diary, put the date on a little card and if you get home and the date isn’t good for you for you, just to give me a quick call and we’ll change it to something that suits you better.  Would that be ok?
Can you send me something?  Just give them a card to go to your website.  Generally if you send them loads of stuff you are wasting your time and money.
Don’t hassle people – they either want an appointment or they don’t.  If they don’t move on to the next one.   Do not ring anyone who has said they are not interested.  This should be a pleasant experience for them.
Good luck with this.  If you can get together and role play this a few times (so that you can do this without reading from a script), before doing a WAM event this will work a lot better for you.  
You will need a clipboard and the pieces of paper from folder or extranet as detailed above.
Remember to take their addresss down as well if they book appointment.  
Expect a third of appointments to cancel, especially if you book them a long way forward or if their other half isn’t there.  That’s just the way it is. 
If the appointment is booked for three or more days ahead I send them a UW thank you card (in your pack from training) just saying something like “Great to meet you at …………….., I’m looking forward to showing you your savings on ……………date and time.  
